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February Car-Truck Output 
May Exceed 122,850 Total 
Reached in February, 193 


Situation Is Obscured by Strikes and Moratorium, 
But N. A. C. C. Companies Outlook Is Bright; 


Ford Production Is Uncertain 





Detroit, Feb. 17.—The February production situation in 
this city of automotive activity is very much obscured at the 
present moment by the effects of strikes, moratoriums and 
other acts of God and man. Any estimate of the month’s 
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total output carries more than the usual factor of uncer- 
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tainty. 

We have a certain slim founda- 
tion of assured fact on which to base 
estimates. We know, for instance, 
from H. J. Klingler of Chevrolet 
that his company’s sales during the 
first ten days of February surpassed 
those of the same month last year. 
We know also that Chevrolet in Jan- 
uary, in the effort to supply its 
dealers with samples of the new line, 
turned out 64,000 vehicles But we 
know also from Mr. Klingler that 
the stock in dealers’ hands today is 
only four cars per man, not a very | 
heavy sampling with the heaviest | 
buying season only a few weeks off. | 
This makes it certain that Chevrolet | 
will have to maintain a pretty active | 
production pace during the present | 
month. If we set this company’s | 
production at 55,000 we would seem | 
to be ultra-conservative. | 

We know also that Chrysler pro- 
duction in January was approxi- 

ately 17,000 units, more than half 

eing Plymouths, 

This gives us a totoal production 
by Chevrolet and the Chrysler fam- 
ily of 81,000 vehicle units in January. 
Now we also have figures on: total 
N. A. C. C. production, which 
amounted to about 115,000 vehicles. 
Taking out 81,000 Chevrolet and 
Chrysler output from this we have 
34,000 for the other N. A. C. C, com- 
panies, 

Regardless of how closely the 
manufacturers are holding produc- 
tion to demand, the most active 
buying season of the year is just 
ahead. It is necessary to get a cer- 
tain amount of stock on hand to 
meet at least the minimum buying 
that is certain to occur. It is a 
normal happening in the automotive 
industry to increase production in 
February over January, It is rea- 
sonable to believe that most com- 
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PIERCE-ARROW. SALES 
SWING TO TWELVES 


Buffalo, N. Y., Feb. 17.—Roy H. 
Faulkner, vice-president in cha:ge 
of sales for Pierce- 
Arrow, said today 
that during the 
first six weeks of 
1933 there had 
been a most_pro- 
nounced swing to- 
ward the twelve- 
cylinder line. 

“Since January 
1, the proportion 
of our twelve-cyl- a 
inder sales to our 
eight - cylinder 0 Faulkner 
sales is three times as great as the 
ratio maintained throughout 1932,” 
said Mr. Faulkner, 

“One reason for this, of course, is 
that the twelves now are priced only 
a few hundred dollars higher than 
the eights, whereas a year ago the 
difference amounted to nearly $1,000. 
In fact, today’s Pierce-Arrow twelve 
costs no more than did the eight a 
year ago.” 








CHEVROLET SOLD 
10,544 CARS IN 1ST 
TEN DAYS OF FEB. 


Detroit, Feb. 17.—In the first ten 
days of February Chevrolet dealers 
reported the sale 
at retail of 10,544 
new cars and 
trucks, a gain of 
9.2 per cent. over 
the comparable 
period of 1932, H. 
J. Klingler, vice- 
dresident and gen- 
2ral sales man- 
ager of the Chev- 
rolet Motor Com- 
pany, announced 
here today. 

Numerically, the first ten days of 
the present month compared with 
9,650 units sold in tht first ten days 
of February last year,and with 10,- 
162 in the first ten days of January 
of this year, Mr. Klingler said. 

Last February dealers delivered 
32,000 units to consumers in the full 
month, and with a normal rate of 





H. J. Klingler 
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MET. SECTION S. A. E. 
JOINS TAX FIGHT 


New York, Feb. 17—About 150 
members and guests of the Metro- 
politan Section of 
the Society of 
Automotive En- 
gineers crowded 
into a rather in- } 
adequate hall at 
Hotel New Yorker 
last evening to 
hear the _ three 
papers scheduled 
for the regular 
monthly meeting 
of the section. Be- 
cause of the 
lengthy program, practically no 
time was allowed for discussion. 

Important action was taken, how- 
ever, in the brief business session 
which preceded the technical ses- 
sions. This included unanimous 
action on a motion made by Herbert 
Chase, engineering editor of Auto- 
motive Daily News, which provided 
that the section go on record as 
definitely opposed to further in- 
creases in automotive taxes, includ- 
ing gasoline taxes by either Federal 
or state authorities; that a com- 
mittee be appointed with power to 
represent the section in voicing its 
opposition to such tax increases, and 
finally, that the secretary of the 
section be instructed to advise other 
sections of the society of its action 
in this regard and urge them to 
take similar action. 

After passage of the motion made 
by Mr. Chase, Chairman F, H. 
Dutcher immediately appointed the 
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CAR DEALER LOSES 
LICENSE UNDER N. J. 
BILL OF SALE ACT 


Trenton, N. J., Feb. 17.—Conclud- 
ing that Herbert L. Raab of 1244 
Springfield Ave., Irvington, auto- 
mobile dealer, had violated the bill 
of sale law, Motor Vehicle Com- 
missioner Harold G. Hoffman has 
revoked his dealer’s license and 
dealer’s registration. 

At a hearing it was developed that 
in 116 instances Raab had sub- 
mitted to the department for ap- 
proval bills of sale signed by per- 
sons who did not witness the sig- 
natures either of the buyer or the 
seller of the motor vehicles. This 
is a violation of the act requiring 
that genuine signatures and ad- 
dresses appear on bills of sale. 

According to his own statement, 
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CONTINENTAL FETES 
DETROIT EMPLOYEES 


Detroit, Feb. 16.—Continental Mo- 
tors and subsidiary organizations 
were hosts to more than one thou- 








W. R. Angell Henry Krohn 


sand employees and their wives at 
a banquet in the Fountain Room of 


the Masonic Temple, Wednesday 
night, 

The huge gathering, first of its 
kind in Detroit for many months, 
was a dual tribute to employees and 


to the program of the Continental 
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WILLYS REPORTED 
SEEKING N. Y. CAPITAL 


New York, Feb. 17.—John N. 
Willys, chairman of the Willys 
Overland Company, who with L. A. 
Miller, president, was appointed re- 
ceiver of the company by the Fed- 
eral Court in Toledo Wednesday, 
arrived here yesterday morning. 

From Toledo it was reported that 
it was understood that Mr. Willys 
came here to secure financial back- 
ing for a reorganization program 
for his company. Mr. Willys left 
Toledo for New York shortly after 
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HOLIDAY SCHEDULE 


In observance of Wash- 
ington’s Birthday holiday, 
Wednesday, February 22, 
Automotive Daily News 
will not be published on 
that day. 


NEW YORK, SATURDAY, FEBRUARY 18, 1933 


New Car Sales in 13 States, 
9, D. of C. Almost on Par With 1932 








5 Cents. $12 Per Year. 


|Combined Total Shows 2 22,047 Units This Year to 
22,790 in 1932; Heavy Loss in Wisconsin 
Cuts Lead Set by Other States 


Detroit, Feb. 17.—January sales figures have now been 
released by R. L. Polk & Co. for eleven states and the Dis- 
trict of Columbia, which show a total of 22,047 vehicle units, 
comparing with 22,790 in the same territory in January, 
1932. The loss is 753 units, caused principally by a very 
heavy drop in sales in Wisconsin, which dipped almost 50 
per cent. from its last year’s record. Until the arrival of 
Wisconsin figures 1933 33 had been ahead of 1932. 


* Executives in this city have been 

MUSKEGON BENNETT interested in a comparative table 

covering the returns from _ these 

CORP. FORMED TO MAKE states this year and last. It is 

pointed out that the two distinctly 

GREASE EQUIPMENT industrial states of Illinois and 

Michigan show very handsome gains 

~ es over January, 1932, sales totals, while 

Grand Rapids, Mich., Feb. 17—Jthe agricultural states practically 

Thomas Bert Bennett, organizer and | 9]] show losses, that of Wisconsin 

former president of the Bennett | being particularly heavy. The fact 

Pumps Corporation, and A. L. Wertz | that Minnesota and West Virginia 

of the Merit Corporation, Cleveland, |show pleasing increases is held to 

O., have formed the Muskegon Ben- | indicate that local conditions are 

nett Corporation, a Michigan cor- | improving. 

poration, with authorized capital of The encouraging fact established 

$300,000, to manufacture oil and/| by these figures to which attention 

grease equipment. is called is that better sales condi- 

These two men, with Maurice J.|tions are beginning to appear in 
Reddy, secretary of the A. A. Clarke 
Company, Muskegon, of which Mr. 
Bennett is president, and who will 


spots. One sales executive told a 
representative of Automotive Daily 
be secretary-treasurer in the new 
corporation; Nicholas J. Heyns, 


News that whether the better show- 
former office manager of the Ser- 


ing being made by the January sales 
vice Station Equipment Company, 


returns is continued, it is at least 
the condition that will be found 

and Willard G. Turner, Jr., attor- 

ney, will serve as directors. 


when actual revival begins. Revival 
from any depression is invariably 

Mr. Bennett, who is president of 
the new corporation, is a familiar 


spotty. Island of better business 
figure from coast to coast, pioneer- 








begin to appear in the sea of de- 
| pression and the January figures are 
showing these islands of improve- 
ment. 

The comparative table showing 
states so far reporting on January 
passenger car sales, follows: 

Jan., 1933 Jan., 1932 
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STEEL SHOWS GAINS 














Delaware 241 255 

AS CAR MAKERS ENTER |Fioriaa 000000022. 1555 1,713 

a 141 214 

MARKET IN CHICAGO  minois enti ee 5,909 5,164 

I i 2,812 3,189 

— Maryland ......;.. 1,387 1,292 

Chicago, Feb, 17.—Marked gains| Michigan .,....... 4,632 4,137 

have been made in sales and specifi- |Minnesota ......., 1,333 1,270 

cations of finished steel products in| North Dakota ..... 164 267 

the Chicago market during the last |Souvth Carolina ... 625 644 

few wecks with the automobile in-| South Dakota .... 278 290 

dustry the major influence back of|Utah ............. 925 264 

this trend. Tractor builders, those | west Virginia 7163 728 

with varied lines, are taking more | wisconsin er 1.134 2.236 

steel. Most of the new business|pist. of Columbia. 848 1136 
now reaching mills is going to bar , 

departments, a direct reflection of Totals. 22,047 22,790 


the important part automobile 

plants are playing in the picture. 
It is reported that a great amount 

of experimental work is being done 


DODGE SALES IN JAN. 
FAR AHEAD OF 1932 


Detroit, Feb. 17.—Dodge sales so 
far this year have exceeded those 
, of the same pe- 
“f riod of 1932 by 

41.7. per cent., it 
- was announced 
here today by A. 
vanDerZee, gener- 
al sales manager 
of the company. 
Mr. van Der Zee 
also announced 
that sales for 
twelve consecutive 
weeks ending Feb- 

A. vanDerZee ruary 11 were 43.2 
per cent. ahead of the corresponding 
period twelve months ago. 
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PHILADELPHIA JUDGE 
EXTENDS FORD DECREE 


Philadelphia, Pa., Feb. 17.—Judge 
George G. Parry in Common Pleas 
Court today granted six months’ ex- 
tension on a decree issued here last 
November to compel Henry Ford to 
appear in Detroit for examination 
in a suit involving Sweeten Auto- 
mobile Company, this city. 

Charles Edwin Fox, receiver for 
Sweeten Company, asked for the 
extension, beginning tomorrow, on 
the ground Ford’s testimony was 
important to creditors and stock- 








holders of the company. The; mr, yanDerZee remarked that 
original decree was for three 
months. (Continued on Page 5) 
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Foreign Trade Meeting 
Slated for Pittsburgh 





New York, Feb, 17.—A revival of 
our international commerce is one 
ef the basic conditions for our re- 


covery, says James A. Farrell, chair- 
man of the National Foreign Trade 
Council, in issuing the call of the 
Twentieth National Foreign Trade 
Convention, to be held in Pittsburgh 
en April 26, 27 and 28 next. 

Although American export trade 
has decreased between 1929 and 
1932 by 69 per cent. in dollar values 
and by approximately 42 per cent. 
in volume, compared with the aver- 
age recession of world trade by 60 
per cent. in dollar values and 37 per 
cent. in volume, the council affirms 
that the rate of decrease in our ex- 
port trade is now at almost exactly 
the world average, about 20 per 
cent. per year in volume, and has 
been steadily diminishing during the 
past six months. 

This tangible evidence that the 
worst of the depression in interna- 
tional trade has spent its force is 
reflected in the decision of the for- 
eighn traders to conduct at Pitts- 
burgh a searching examination of 
our present foreign trade policy in 
the light of present conditions. 

Among the subjects it has been 
decided to include on the program 
was “The Prospect: for the Inter- 
national Economic and Monetary 
Conference,” “The Effect of De- 
preciated Currencies on Our Export 
and Import Trade,” “International 
Barter” and “Government Insurance 
for Export Trade,” all of which 
topics foreshadow new relationships 
jn American foreign trade. A sur- 
vey will also be presented on 
“Treaty Negotiations in World 
Trade” in an attempt to arrive at 
the elements which shall constitute 
the interest of the United States as 
a whole in opening reciprocal com- 
mercial treaties, as well as on “The 
Need for a Council of Foreign Bond- 
holders.” 

An entire general session will be 
devoted to credit policy in export 
trade, of which the principle feature 
will be a report of the council’s com- 
mittee on exchange restrictions, by 


its chairman, Fred I. Kent. Repre- | 


sentatives of foreign trade associa- 
tions are collaborating in the work 
of this committee in an endeavor to 
relieve the conditions of American 
trade with the thirty-four countries 
which have imposed exchange re- 
strictions, as well as the present De- 
partments of State and Commerce 
and important representatives of the 
incoming administration. The sub- 
ject of Mr. Kent’s address will be 
the “Origin and Background of the 
Present Problem,” and it will be a 
survey of the factors which underlie 
not only exchange restrictions but a 
wide variety of barriers to modern 
world trade. Another important 





phase of the credit sitnaticn will be | 
presented by H. H. Heiman, general 


ing address, summing up the issues 
which now concern American foreign 
trade. 

At the World Trade Dinner on 
April 27 plans have been made for a 
world-wide communications demon- 
stration including greetings from 
Presidents and prominent officials 
in Latin American countries and 
other sections of the world, with an 
important address by a speaker of 
world-wide significance. 

Beside the three general sessions 
of the convention there will be e:ght 
sessions by special groups, including 
sessions of Latin America, in co- 
operation with the American Manu- 
facturers Export Association, on 
“Current Credit and Collection Prac- 
tice”; in co-operation with the Na- 
tional Association of Credit Men, on 
“Imports”; in co-operation with the 
National Council of American lm- 
porters and Traders, Inc., on ‘Co- 
ordinating Foreign Trade Activi- 
ties”; in co-operation with the For- 
eign Traders Association of Phila- 
delphia and other groups, on ‘“For- 
eign Trade Banking, Export Mer- 
chandising,” and on “Inland Prob- 
lems”; in co-operation with a special 
committee representing the tri-state 
district of Ohio, western Pennsyl- 
vania and West Virginia. 

An attendance of 2,000 is anti- 
cipated from all sections of the 
country, and the dates, April 26, 27 
and 28, have been arranged in co- 
operation with the United States 
Chamber of Commerce, to enable 
delegates to attend the annual con- 
vention in Washington of the Na- 
tional Chamber, during the suc- 
ceeding week. 


HIGHWAY OFFICIALS OF 
NO. ATLANTIC STATES 
HOLDING CONVENTION 


Atlantic City, N. J. Feb. 17.— 
Gov. Moore and Gen. Hugh L. Scott, 
chairman of the State Highway 
Commission, spoke yesterday at the 
opening of the three-day convention 


E as in recent years, the conclud- 


| of the Association of Highway Offi- 


cials of the North Atlantic States. 

Highway officials of states from 
Maine to Maryland are attending 
the convention. Other speakers to- 
day are the president of the associa- 
tion, L. D. Barrows; Jay Downer, 
chief engineer of the Westchester 
County (N. Y.) Park Commission; 
C. L. Wooley, construction engineer 
of Rhode Island public roads, and 
David Noonan, assistant commis- 
sioner of maintenance of New York 
highways, 

The session will be.entirely de- 
voted to low cost construction prob- 
lems, with S. S. Lewis, secretary of 


secretary of the National Association } pennsylvania highways, striking the 


“Current Credit Problems” in f 
rt of the nation-wide experience 
of American credit exccutives. 

Other important topics to be dis- 
eussed on the program include “Our 
Relations With Latin America,” 
“Trade With the British Empire” 
(including a discussion of the results 
of the Ottawa Conference), “Ocean 
Shipping Problems,” with respect to 
competition by the government with 
privately owned ships, and “The 
Pacific Area.” 

“The World Trade Outlook,” by 
James A. Farrell, chairman of the 
National Foreign Trade Council, will 


of Credit Men, who will discuss | keynote in the opening address. 


Other speakers will be Elmer C. 
Lawton, assistant highway commis- 
sioner of New York state; R. W. Co- 
burn, construction engineer of Mas- 
sachusettts highways, and Prevost 
Hubbard, chemical engineer of As- 
phalt Institute of New York. 

Officers of the association are: 
President, Chief Engineer L. D. Bar- 
rows of the Maine Highway Depart- 
ment; vice-president, R. M. Rein- 
dollar, assistant chief engineer of 
the Maryland State Road Commis- 
slon; secretary and treasurer, A. Lee 
Grover, secretary of the New Jersey 
State Highway Commission. 


February Production 
May Beat That of ’32 


(Continued from Page 1) 


panies will lift output somewhat 
and that the 115,000 vehicles manu- 
factured last month by N. A. C. C. 
companies will be exceeded a little. 

The crux of the situation is, of 
course, Pord. No figures have been 
released by this company for Janu- 
ary. The recent strikes have slowed 
up February production, but no one 
knows how much. No one knows 
precisely how rapidly Pord has been 
able to overcome the effects of the 
Strike and lift production. .In Feb- 


ruary, 1932, when conditions were 
not very different from those exist- 
ing today, the Ford Moter Company 
turned out 13,000 vehicles. Perhaps 
the company may do as well this 
February, in spite of the delay 
caused by the strike, If Ford has 
been able to overcome his troubles 
rapidly enough, it is quite probable 
that the total production for Feb- 
ruary, 1933, may exceed that of the 
same month last year, when the 
total output for the whole industry 
was 122,895, 





| FINANCIAL NEWS | 








MUNCIE GEAR 
Muncie, Ind., Feb. 17.—Muncie 
Gear reports for 1932 net loss of 
$81,365 after taxes and charges, com- 
pared with met loss of $93,038 in 
1931. 


Cc. M, HALL 

New York, Feb. 17.—C. M. Hall 
Lamp Company for 1932 shows a 
net loss after depreciation and other 
charges, $131,958, against $275,218 
loss after all charges, including 
$246,931 non-recurring charge, in 
1931, 


BOWER BEARING 

New York, Feb. 17.—Bower Roller 
Bearing Company reports for 1932 
a net profit after Federal taxes and 
other charges $159,157, equal to 66 
cents a share on 239,000 no par cap- 
ital shares, against $231,190, or 96 
cents a share on 239,701 shares, in 
1931. Current assets on December 
31 were $893,985 and current liabili- 
ties $124,521, compared with $880,863 
and $160,291, respectively, at close of 
1931. Stockholders voted to change 
capital stock from no par to $5. 


GREENFIELD TAP AND DIE 

Greenfield, Mass, Feb. 17.— 
Greenfield Tap and Die Corpora- 
tion shows for 1932 net loss, after 
depreciation and other charges, of 
$180,524, against $76,730 loss after 
above deductions and $26,700 loss on 
foreign exchange in 1931. 


TWIN COACH 

Kent, ©O., Feb. 17.—The Twin 
Coach Company had a net loss of 
$48,968, after depreeiation and other 
charges, in the year ended December 
31, 1932, according to the treasurer’s 
report submitted to the annual 
stockholders’ meeting. Dollar sales 
were 46 per cent. of the 1931 volume, 
it was stated. 


NOBLITT-SPARKS 

Chicago, Feb. 17.—Noblitt-Sparks 
Industries, Inc. (automobile acces- 
sories), m report for the year ended 
December 31, 1932, certified by in- 
dependent auditors, shows net loss 
of $85,575 after depreciation, taxes, 
ete; The 1932 report includes de- 
preciation and tooling expense oc- 
casioned by change in automobile 
models which heretofore has been 
amortized over several years. This 
compares with net loss of $100,334 
in 1931. 

Current assets as of December 31, 
1932, amounted to $631,205, and cur- 
rent liabilities were $49,462, com- 
paring with $671,961 and $79,809, re- 
spectively, at end of preceding year. 


LANDIS MACHINE 
New York, Feb. 17.—Landis Ma- 
chine reports for 1932 net loss of 
$149,703, compared with net income 
of $67,037 in 1931, equal after pre- 
ferred dividends to $1 a share on 
50,000 shares of common stock. 


BRISTOL BRASS 

New York, Feb. 17.—Bristol Brass 
reports for 1932 net loss of $120,523 
after taxes, depreciation, inventory 
adjustments, ete., compared with net 
loss of $12,119 im 1931. After pay- 
ment of preferred dividends of $13,- 
780 there was a deficit after pre- 
ferred dividends in 1931 of $39,242. 


_ CATERPILLAR TRACTOR 


Peoria, Ill, Feb. 17.—Caterpillar 
Tractor Company reports for Jan- 
uary net loss of $145,027; net sales 
for the month were $604,533. 


MOHAWK RUBBER 

Akron, O., Feb. 17.—At the annual 
meeting of stockholders of Mohawk 
Rubber Company C. Borland, presi- 
dent, stated that the company’s net 
loss for the year ended December 
31, 1932, was $94,000, after all 
charges, including depreciation, in- 
terest, taxes and adjustment of in- 
ventories. Operating profit before 
these charges was $278,979. 


INTERNATIONAL HARVESTER 

New York, Peb. 17.—International 
Harvester Company directors de- 
clared a quarterly dividend of 15 
cents a share on the common stock, 
payable April 15 to holders of 
record March 20. In each of the 
last two quarters a dividend of 30 
cents was paid. 

The latest rate establishes the 
stock on a 60-cent annual basis, 
nqeye with $1.20 a share hereto- 
ore. i 
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Dough and Dealers 


The Sun Peeks Thru 
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Canadian Dodge Sales 


* 















* * 









Racing and Racers 


ce + ” 





Chris Sinsabaugh 


Detroit Editor 






ICHIGAN’S banking situation, which ties up our ready 
cash for the time being, undoubtedly has cast a tem- 
porary blight on the automobile business in the state. How- 
ever, things seem to be easing up and it is hoped it won’t 
be long before we are on an even keel again. 

In this emergency, the main thought of the factories is 
to rebuild the financial fences of the Michigan dealers, whom 
the sudden closing of the banks left without means of accept- 
ing deliveries for cars already sold. At the present time 
manufacturers are seeking ways to solve this problem and 
here it is that the finance companies come into the picture 
as liason between maker and dealer. 

Through outside connections these finance companies 
are able to get cash, so when the dealers go to them for help 
they are able to come to bat. They pay the maker and the 
dealer gets the car. 

; That’s one way that’s being tried, but there are other 
irons in the fire that promise to solve the problem, too. 
- 7 * 


BUT WHILE MICHIGAN'S skies are overcast for the 
time being, the sun is shining in other parts of the country, 
according to B. C. Anderson-Smith of the Beckwith Special 
Agency, publishers’ representative. “Andy” is just back from 
a trip through Texas and Kansas, visiting his client papers, 
and he advises that business is picking up in both those 
states. 

Concrete examples are furnished in two cases. In 
Wichita, Kansas, the Pontiac dealer told him January was 
the best month he had had since 1926, while the Chevrolet 
dealer at Beaumont, Texas, a town of about 75,000, sold 
forty-eight new cars and ninety-two used ones last month. 

+ +. * 


DODGE’S CANADIAN CONNECTION, Dodge Broth- 
ers (Canada) Limited, contributes a blue chip with the 
announcement, made by Russel Paige, vice-president in 
charge of sales, that retail deliveries as reported by Dodge 
dealers showed a substantial increase during the past, eight 
weeks. Weekly gains during December and January, he says, 
ranged from 111 to 875 per cent. with the average weekly 
gain for the two months period 388 per cent. Factory ship- 
ments during December and January for the entire Dominion 
were four times those of the corresponding period the pre- 
vious year. 

a7 * ~ 

MEBBE IT IS A BUILD-UP for the next 500-mile race 
at Indianapolis, but we Detroiters are enjoying the differ- 
ence of opinion between T. E. Myers, manager of the speed- 
way, and our local boy, W. D. Edenburn, who has been the 
A. A. A. representative in charge of the classic since 1915. 
Chief steward, they call him now. 

Down in Florida, watching Malcolm Campbell try for 
the straightaway record, “Pop” Myers named as the ten 
best drivers who have competed in past Indianapolis races 
as Joe Dawson, Frank Lockhart, Jimmy Murphy, Tommy 
Milton, Harry Hartz, Peter De Paolo, Fred Frame, Bob 
Carey, Ralp De Palma and Billy Arnold. The order in which 
the men are named means nothing. 

* . 


EDENBURN HAS COUNTERED by also picking ten 
and he has the courage of his convictions, he ranks ’em. He 
thinks Lockhart was the best of the lot, with Milton second. 
He differs with “Pop” in that he drops Frame, Hartz and 
Dawson and substitutes Boyer, Goux and Resta. 

Although having had nothing to do with racing of late 
years, I used to be mixed up in the sport, and I’m inclined to 
vote Edenburn’s ticket. But even at that it is hard to over- 
look the colorful figures of the earlier races—Bruce-Brown, 
Wishart, Burman, Mulford, Oldfield, Earl Cooper, Hughie 
Hughes, Johnny Aitken and the original Howdy Wilcox, all 
master drivers and worthy of consideration. 

* * * 


THERE’S ANOTHER RACE Detroit is interested in 
this year, the Kentucky Derby at Louisville, because of the 
fact that Charles T. Fisher, who has 135 horses on his breed- 
ing farm near Lexington, has nominated for the classic Pre 
War, a son of Man o’ War--Sherbet, by Sunstar. Pre War as 
a two-year-old started eight times, winning two, finishing 
second twice and once third: idee 


- 








Retail Salesmen 
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This department is devoted to the interests of the retail sales divi- 


sion of the industry. Salesmen, th 


is is your department, Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firi 


ng line. it wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 


firing line, the men who bring hom 


FINDS NEW CAR PROSPECTS IN 


e the bacen or don't, 





SERVICE DEPARTMENT 


By R. W. FRIEDHEIM 
“Look in your service department for new car pros- 
That’s the recommendation | Fisher Motor Company, Inc., which 
of William H. Robertson, president and general manager of |is housed in a splendid new deal- 
the R. & S. Motor Sales Company of Joplin and Carthage, 


pects—you’ll find ’em there.” 


Mo., distributor for Chevrolet 


state district. 

Robertson knows whereof he 
speaks, for his service department, 
through the requested and encour- 
aged co-operation of the manager 
and staff of mechanics, has yielded 
many new car prospects and new 
car sales which otherwise only would 
have increased the company’s rev- 
enue by a comparatively small 
amount added to the service depart- 
ment’s books. 

“No prospective motor car buyers 
are push-overs these days,” Robert- 
son commented, “but prospective 
buyers there are, waiting for some 
alert salesman to discover them and 
shake them loose from their money 
in exchange for a new automobile 
which they want badly. 

“Our service department has 
turned out to be cne of those pre- 
viously undiscovered ‘gold mines’ in 
which new car sales are hiding. We 
didn’t realize it until a few months 
ago when our service department 
manager found that by dropping 
only a few hints concerning the new 


motor products in the four- 








SALESMAN REWARDED 
FOR SELLING 11 BUICKS 
DURING JANUARY 


Dallas, Tex., Feb. 17.—Clesing the 
January sales contest, Moriss Buick 
Company presented a cash reward 
for the highest sales production vol- 
ume to Henry Shiels, who achieved 


the remarkable sales 
eleven Buicks sold and delivered 
during the month. 
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Deale 


SEATTLE, WASH. 


| Laspa Chevrolet Company has 
succeeded Titus Chevrolet Company, 
at Olympia, Mr. Laspa having dis- 





posed of the Laspa Motor Company, | 


at Astoria, Ore. 
* oJ * 

Claude Bendle, formerly service 
|manager for L. E. Titus, in Uni- 
| versity district, and J. Price. auditor, 
| have formed the firm of Bendle & 
Price, operating a repair business at 
4130 10th Ave. N. E. 





} * 

| Frank Scott has joimed forces 
|with J. O. Fisher Company at 
Everett, forming a new firm, J. O. 


ership, where much money has been 
jimvested in new equipment and 
| other improvements. 


Y r 


| William Paddock, pioneer dealer 


record of | 


During his two and a half years’ | 


connection with the Moriss Com- 
pany, Shiels has been a consistently 
large producer, having each 
won Buick’s highest national award, 
the Master Salesman’s Club. 

“The automobile business in Dal- 
las so far this year is 30 per cent. 
ahead of the corresponding period 


lof 1932,” said Harry Bogue, general 


year | 


manager of the Moriss Buick Com- | 


automotive perfecticn found in late 


model cars, he could turn a service | 


customer into a new car prospect. 


“For example, only the other day | 


the owner of a Chevrolet which had 
been in service several years dropped 
in at the service department for a 
checkup on much-needed repairs 
and an estimnte of cost. 
chanic found various things wrong, 


mechanical disorders which could be | 


remedied for only about $40. 


“Now, the $40 wasn’t much, rela- | 


tively. It would have put the old 


car back into condition. It would | 


have sent the motorist back on the 
road ‘or a few months without fur- 
ther trouble. However, our service 
manager didn’t choose to present 
this phase of the situation. He be- 
gan talking about the new Chevro- 
let, its various mechanical improve- 
ments, its new equipment, the beau- 
ty of its lines. 

““Have you seen the new Chevro- 
let?’ he asked our service customer. 
‘No,’ the customer replied. Our man- 
ager called me back to talk to the 
customer. A little discussion as to 
price and payments, a road demon- 
stration, a discussion of the compar- 
ative merits of the new Chevrolet. 
The deal was closed. 

“It took little or no persuasion to 
turn a service customer into a new 
car buyer. When he came for re- 
pairs, he did not have in his mind 
the idea of even looking at a new 
car. If we had approached him 
outside the department, he prob- 
ably would have said, ‘Hard times, 
ol’ boy. Got to watch every corner. 
The old boat will hold up a good 
many months yet, and it’s pretty 
good transportation for the present.’ 

“He didn’t have a chance to react 
that way. His car was down. There 
were necessary repairs which had 
to be made. Naturally, he was in 
a receptive mood to consider an 
improved mode of transportation. 
He was sore at the ‘old boat,’ be- 
cause it had a few squeaks that irri- 
tated him, a knock or a scratching 
noise he couldn't understand, but 
which worried him. The paint did 
not look so good. The upholstering 
was worn in places. There was the | 
hole burned by a cigarette he had 
dropped when he got mad one 


(Continued on Page 3) 


The me-| 





true of the 
Texas, 


pany. “This is also 
other key cities in 
| Worth, Houston and 
It is interesting to note that of the 
1,600 odd cars sold in these key cities 
well over 1,000 were General Motors 
products.” 


ALLENTOWN DEALERS 





Allentown, Pa. Feb. 17.—Naming 
of a committee of four well-known 


which will be held in the Lehigh 


accomplished when the Allentown 


Americus Hotel. 

The committee on the automebile 
show consists of W. Levan Lawfer, 
E. T. Satchell, Robert Fenster- 
macher and Charles Ruhe. The 
definite date has not been set 
Election of officers for the Allen- 


also made. The officers 





'Lawfer, president; Robert Ritter, 
vice-president; Henry Mohr, treas- 
urer, and Leigh Schadt, secretary. 
| Donations of $25 were made by the 
| association to the Police Relief Fund | 
and also to the Community Cafe- | 
| teria. 


\UTAH BILL THREATENS 
| USED CAR DEALER TAX| 


} 
| 
} 


| Salt Lake City, Utah, Feb. 
|A bill has been introduced in the! 
| Utah Legislature which would bring | 
jabout a number of important re- | 
| forms affecting the automobile and | 
|its use. 

| Dealers handling used machines 
would pay a $25 license, which would | 
include one set of license plates. | 
A used car purchaser would be given | 
a title to it which he would be re- 
quired to pass on should he sell the | 
machine. All drivers would be li- 
censed and licenses would be re | 
voked for various offenses. The bill 
calls for a new State official, 
commissioner of vehicles. 


17.— | 


the | 


Automotive Association met in the | 


town Automotive Association was | 
were re- | 
elected, and are as follows: W. L. | 


NAME SHOW COMMITTEE 


automobile dealers to lay the plans | 
for this year’s automobile show, | 


Automobile Trades Association audi- | 
torium, opposite Central Park, was) 


Fort | 
San Antonio. | 


}modernly equipped, showing prog- 


| in 





in Everett for Studebaker, has Hill Avenue, recently appointed Nash 


r Activitie 


opened a magnificent new dealer- 
ship, 220 feet by 120 in size, and 


ress and confidence. 


* a 


H. E. Stimpson, for years a dealer | 


Tacoma and recently head of 
the American Automobile Company, 
here, is now vice-president of J. E. | 
Drain & Co., finance and brokerage 
house. 


* cf . 
W. J. McCallum, Seattle branch 
manager for International Har- 


vester Company, has just completed 
turning over of fifty new one and 
a half ton trucks to the new city | 
garbage contractors, Banks, Kelly & | 
Teirney. This is said to be the big- 
gest single truck sale ever made in 
the Northwest. 


STAMFORD, CONN. 





Howard L. Taylor, Inc., Richmond 





DELCO-LOVEJOY 
SHOCK. ABSORBERS 
ARE AUTOMATIC 
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dealership for the Stamford terri- 
tory, has filed organization papers 
listing officers as fellows: Heward 
L. Taylor, president and treasurer; 
Dorothy Taylor, vice-president; H. 
E. Purdy, secretary. Paid in capital 
is $1,000, 


t * e 
CAMDEN, N. J. 

Henry Trattner, formerly of the 
Lee-Trattner Motor Company, has 
opened a used car salesroom at 2508 
Federal St. Trattner is well known 
in local automobile circles, having 
spent all his business years in this 
line. “I intend instalung modern 
repair equipment and establishing 
a first-class shop which will prob- 
ably require additional space,” said 
Trattner. 


NEW HAVEN, CONN. 


David Efiland has returned to the 
Cooley Chevrolet Company, 15% 
Whalley Ave., as manager of the 
dealership’s downtown branch at 171 
George St. He was formerly con- 
nected with the company for thir- 
teen years, leaving in September, 





(Continued on Page 6) 


The automatic relief valve in all Delco-Lovejoy shock absorbers compensates 


fully for variations in temperature and load. This time-proved Delco-Lovejoy 


feature makes it virtually impossible to overload the mechanism, no matter 


how cold the oil or how sudden the thrust. It takes care of the wide varia- 


tions commonly found between the temperature of the front shock absorbers 


and of those at the rear. It cannot get out of adjustment or fail to function, 


It is an exclusive principle of Delco-Lovejoy construction, a feature of all 


Delco-Lovejoy single-acting and duodraulic shock absorbers, which has helped 


to make Delco-Lovejoys the most popular shock absorbers in use today, 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


* 





DELCO-LOVEJOY 
HYDRAULIC SHOCK ABSORBERS 


* 
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The Season for Service 
ITHIN the next sixty days we shall be entering the 
period when automotive service begins a regular sea- 
sonal climb that lasts pretty well through the month of June. 
The suggestion to the automobile dealer is obvious. This is 
the time when he ought to put every bit of energy that he 
has behind the operations of his service department. 

Suppose we examine briefly the seasonal character of the 
service business and see just how important it is to redouble 
sales effort in this department during the coming sixty days. 

In the beginning, the operation of a motor vehicle was 
entirely seasonal. It was impossible to drive either a car or 
a truck in winter. Upon the approach of cold weather every 
car owner put his vehicle in the garage and kept it there until 
spring made driving possible again. 

As the motor car evolved under the skillful hands of the 
engineers and manufacturers, it was made available for use 
regardless of weather. Heaters made the interiors of closed 
cars comfortable, and improved carburetors and water heat- 
ers made operation possible in any temperature. Neverthe- 
less, cold weather discourages driving. Utility operation 
goes on regardless of the season, but driving for health and 
pleasure is curtailed; there is no question about that. So it 
follows that during the months of January and February 
service operations per month account for only about 5 per 
cent. of the year’s total. Then March, with a few pleasant 
days, lifts the percentage to somewhere over 7 per cent. of 
the total. Then April comes along as the beginning of that 
seasonal period when service work assumes its greatest 
volume. 

April, May and June account for almost 33 per cent. of 
the year’s total volume of service. These three months 
exceed any others during the year. One-quarter of the cal- 
endar year, they account for practically a third of the service. 

July, August and September show about 8 per cent. each 
of the year’s volume in the service field, and October shows 
a lift to 9 per cent. October shows the effect of owners pre- 
paring for the rigors of winter operation. Service operations 
then tail off and November gives just under 8 per cent. and 
December less than 7 per cent. of the total volume. 

With so large a volume of service crammed into the three 


Bonen a 


Subscription Rates: 


Mich. 





months of April, May and June, it behooves the energetic 
dealer to go after this business, and the time to do that is 
NOW. You don’t wait to sell Christmas presents until the 
23d of December. If you wait to sell service until the 1st 
of April, you are simply playing an April-fool joke on your 
cash register. No, the time to line up service business so 
that you are going to get your share of the 33 per cent. that 
will be sold during April, May and June is today. Start sell- 
ing service NOW and reap the harvest that begins in the next 
sixty days. 


A Public Loss 

One of the penalties of party government along the 
lines that hold in this country is that once in four years the 
public loses a number of valuable public servants. When 
the party in power is turned out, the new government sweeps 
clean and a certain number of useful officials go out with a 
large number that we are glad to have go. 

What made us think of this is the fact that in all prob- 
ability our own automotive secretary of commerce, Roy D. 
Chapin, will be retired from service. Mr. Chapin is admir- 
ably qualified for the office he holds. His experience as a 
manufacturer and seller of automotive products has given 
him a broad vision of industrial problems, domestic and 
foreign. 

_ However, the country’s loss is the automotive industry’s 
gain, and we shall again have the benefit of Mr. Chapin’s 
counsel on our own particular problems, 
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CONTINENTAL FETES 
DETROIT EMPLOYEES 


(Continued from Page 1) 
Automobile Company, the new sub- 
sidiary of the organization now 
building a complete line of automo- 
biles. It also paid tribute to the 
foresight amd ability of W. R. An- 
gell, president of both organizations, 
in launching a line of cars particu- 
larly suited in price and value to 
the reduced incomes of today. 

Highlighting the program was the 
introduction of a mew sales plan 
which automatically makes every 
member of the Continental organi- 
zation a salesman for Continental 
products. Essentially, this sales 
plan imcludes cash prizes to em- 
ployees whose efforts result in the 
sale of Continental cars. In addi- 
tion, patronage cards were distributed 
to all employees and executives with 
which 
customers. These cards are to be 
given to all merchants and business 
concerns with whom’ employees 
trade. 

Heading the list of speakers was 
President Angell, introduce@ by W. 
C. Keith, corporation secretary, as 
toastmaster. 

“Every shop worker, every man 
running a machine and even the 
members of their families are im- 
portant cogs in our organization and 
its success,” said Mr. Angell, in his 
talk on “A Drop of Water.” 

“Every one of us is working for 
the good of every onc else, as part 
of a large unit demanding co-opera- 
tion for ultimate success. Conti- 
nental in more than 30 years has 
created an enviable, world-wide 
reputation in building engines. This 
reputation directly reflects on your 
ability and workmanship. 

“With this invaluable background 
we decided to build a line of Conti- 
nental automobiles of the same high 
quality because we saw an oppor- 
tunity in a field that had been de- 
serted in the general attempt to 
build faster, larger and more power- 
ful and expensive automobiles. 

“For several years the industry’s 
trend had been in this direction 
despite the public demand for 
economy. We sensed that demand 





to gain new Continental > 


GE 


se 


¢? 


f 


& 





and built a line of cars to meet the 
desires of the public for both 
economy and comfort. With the 
working man in mind, we have built 
a full-sized, comfortable car which 
he can afford to own and drive 
cheaper than to ride buses or other 
forms of mass transportation.” 

Other speakers included F. F. 
Beall, director of engineering and 
manufacturing; F. L. Rockelman, 
vice-president in charge of sales; 
Henry Krohn, general sales manager 
of the automobile company, and E. 
R. Grace, president of Grace & Hol- 
liday, advertising agency. Other 
Continental officials introduced in- 
cluded V. M. Smith, general factory 
manager; H. A. Mitchell, service 
manager; L. P. Kalb, chief engineer; 
L. J. Kanitz, general sales manager 
of the corporation; Wallace Zwien- 
er, controller; J. P. McCarthy, pro- 
duction manager; Doc Stahl, de- 
signing engineer; B. T. Tobin, Jr., 
treasurer, and Ray C. Sackett, ad- 
vertising manager. Officials repre- 
senting Continental Divco and Con- 
tinental Aircraft Engine Company, 
Continental subsidiaries, were also 
present, 

A similar dinner and meeting, at- 
tended by 1,200 employees of the 
corporation’s Muskegon plant, was 
held in that city last week. 


CHEVROLET SOLD 
10,544 CARS IN 1ST 
TEN DAYS OF FEB. 


(Continued from Page 1) 


increase in the two remaining re- 
porting periods in February, the to- 
tal should be considerably ahead 
of the same month last year, Mr. 
Klingler stated. 

By February 10 there was an aver- 
age of about four new cars per dealer 
in the field, although due to color 
options a shortage existed in certain 
models. This condition is now large- 
ly corrected, and dealers are able 
to make immediate delivery on prac- 





tically any desired model, Mr. Kling- ig. 


ler said. ; 


MUSKEGON BENNETT 
CORP. FORMED T0 MAKE 
GREASE EQUIPMENT 


(Continued from Page 1) 


ing the Bennett Pumps Corporation, 
which grew from practically noth- 
ing to sales running into the mil- 
lions when it was purchased by the 
Service Station Equipment Com- 
pany, American subsidiary of Ser- 
vice Station, Ltd., Toronto, Canada. 
Mr. Wertz will be director of sales 
and his knowledge of the oil and 
grease equipment business, com- 
bined with large acquaintanceship, 
should start this new corporation 
with a high production schedule. It 
is predicted the products of the 
Muskegon Bennett Corporation will 
be far in advance of any similar 
equipment as yet produced. 


OKLAHOMA TRUCK BILL 
WOULD LIMIT WEIGHT 


Oklahoma City, Okla., Feb. 17 
(UTPS).—Public hearing on a bill 
to limit trucks weights to 20,000 


pounds and provide other traffic 
regulations for commercial hauling’ 
was held recently, Nat Henderson, 
chairman of the House Roads and 
Highway Committee, announced. 

The bill provides a new basis of 
taxation, levying against trucks and 
trailers on their carrying capacity 
and on buses at $5 a passenger seat. 
It also provides for a new license 
scale on old motor cars. 


| COMING EVENTS | 


er SS 


FEBRUARY 


14-18—Dubuque, Ia. Automobile show. 
18-23—Columbus, 0. Automobile show in 
Columbus Auditorium. 
22-25—Evansville, Ind. Evansville Auto- 
mobile Dealers’ Association show. 
Otto Hartmetz, president. 
25-Mar, 4—Seattle, Wash. Seattle Auto- 
motive Trades’ Association show. 
27-Mar. 4—Des Moines, Ia. Automobile 
show. 
MARCH 
5- 7—New Orleans. Autombile show in 
Municipal Auditorium. Gordon Her- 
bert, manager. 
19—Geneva, Switzerland. \International 
au '° . 


e show. 











AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 18, 1933 


5 





FINDS NEW CAR PROSPECTS IN 
SERVICE DEPARTMENT 


(Continued from Page 3) 


morning because the _ starting 
mechanism failed to function. 

“This service customer was in a 
good mood to talk new cars. It was 
easy to impress upon him that his 
3-year-old car might give him 
service for a few months, but that 
his service bill was increasing each 
year. It was simple to point out 
that the tires were not so good, that 
the break linings were worn, that 
there were various other conditions 
which eventually, perhaps soon, 
would require attention. 

“These arguments—good sound 
arguments—were presented in a 
conversational way py the service 
manager to the customer. After all, 
the service manager could discuss 
such things without appearing to 
be particularly interested in selling 
the man a new car. The service 
manager wasn’t a car salesman. 
The service manager was interested 
in his department, and naturally 
wanted it to show a good volume of 
business. These are the customer’s 
reactions to discussion of this type 
with the service man. From a man 
who is definitely a salesman, who 
is after the commission that the car 
sale will bring, the same sales talk 
might be taken with a grain of salt. 

“After a build-up such as this, the 
customer is a potential new car 
buyer. He doubtiess will require ad- 
ditional sales talk and additional 
salesmanship. Somebody must take 
him the last mile from being a pros- 
pect to being a buyer. 


“We find that our motor car itself 
is the final salesman in such cases. 
The road demonstration proves to 
the service customer the needless- 
ness cf suffering the dissatisfactions 
which he experiences with his old 
car. It shows him how uncomfort- 
able the old model is, It makes him 
realize the noises and jerks and 
bumps which he has been experienc- 
ing in the ‘old boat’ unconsciously. 
He realizes how unattractive and 
worn his car is in comparison with 
the shiny, new, handsomely equipped 
example of motoring perfection now 
in his hands. 

“The return from the road trip, 
and another look at the dusty, dirty, 
worn car in the repair shop turns 
the final key and the sale is com- 
pleted.” 

“Look in your repair department 
and you'll find a good average of 
new car prospects among your ser- 
vice customers,” is Robertson’s ad- 
vice. “Of course, you must have a 
service manager who is wise enough 
and skillful enough and willing 
enough to handle that phase of the 
sale. A service man, with a sales 
instinct, can almost pick out the 
car prospects from among those who 
call for repairs.” 

Robertson emphasized the road 
demonstration, with the prospect be- 
hind the wheel, as probably the most 
important phase of car selling. 

“It is when he gets the car under 
his own control that the customer 
begins to realize what he is missing,” 
he explained. “Yon can talk for 
hours about the improvements, the 
beauty, the quality, the economy of 
your new car, but your descriptions 
will only be so much water over 
the dam in so far as the actual sale 
is concerned. Your customer will 
begin listening to those details of the 
mechanical advantages when he be- 
gins to fall for the feel of the car, 
when he begins to picture himself as 
the owner. He is immune to the 
sales talk until he begins to imagine 
himself in the car, until he begins 
to want it for his own. 

“We tell our salesmen to get a 
road demonstration at the earliest 
possible moment. We advise against 
a lot of sales talk as a preliminary 
to the demonstration. We never 
make an appraisal of the used car 
until a customer has had a demon- 
stration, because generally the cus- 
tomer wants more for his old car 
before he is completely sold on the 
new one. When he knows the new 
automobile is the one he wants he 
will more readily listen to the 
agent’s price for the old one. 

“The psychology of the thing is 
that the customer goes to the 
agency promising himself he won't 
take a. cent less than $300 for his 

*car. Im his mind he thinks of the 
car’s/défects, he wonders if the ap- 


praiser will hear this knock or that 
squeak, or if he will discover some 
of the other things that are wrong. 

“When he gets in the new car he 
realizes that the squeaks and knocks 
will be perfectly evident to a me- 
chanic or an appraiser as they are 
to him. He falls for the new car 
and his own estimate of his own 
machine’s worth drops from $300 to 
$250. If, after examination, the used 
car proves to be worth even less, it 
becomes much easier to convince 
the customer.” 

To encourage the use of it: service 
department by its new car buyers, 
the. R. & S. company sends a letter 
to each buyer after a sale is made, 
expressing the firm’s thanks for the 
business, describing the service de- 
partment and offering its facilities 
for repair and service work. The 
latter advises each car owner to 
visit the service department after 
the first 500 miles tor an inspection. 

That first inspection is important 
to the department, Robertson point- 
ed out, because in many cases it is 
the first contact of the motorist 
with the service staff. If the serv- 
ice boys are good salesmen, they can 
impress upon the car owner the im- 
portance of having Chevrolet me- 
chanics do his work, the value of 
bringing the car back to the agency 
where it was purchased. The R. & 
S. mechanics are good salesmen, as 
well as efficient repairmen. They 
have learned the art of satisfying 
their customers. 


MET. SECTION S. A. E. 
JOINS TAX FIGHT 
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following committee to act for the 
section in this matter: Sidney R. 
Dresser, George A. Round, David | 
Beecroft and Herbert Chase, chair- 
man. 

Joseph A. Anglada, chairman of 
the section’s employment committee, 
reported that through this com- 
mittee several members who had | 
been out of work had been placed. 
He urged that the members of the 
section continue their co-operation 
and advise the New York office of 
the society immediately if they know 
of openings which members who are 
out of work might fill. 

The following members were elect- 
ed to serve on the nominating com- 
mittee, which will name a ticket of 
section officers for next year: Ed- 
gar Alexander, Joseph A, Anglada, 
A. L. Beal, J. F. Cramer, F. K. 
Glynn, W. E. John, F. C. Mock, A. D. 
Smith, Capt. W. C. Thee and E. P 
Warner. 

George F. Crouch, a well-known 
architect, who has been prominent 
in the society’s work in the marine 
field, gave an informal talk in which 
he reviewed, with the help of lantern 
slides, the progress made in the de- 
sign of Gold Cup speed boats for 
some twenty years. During this 
period the maximum speed of such 
boats, Mr. Crouch indicated, has in- 
creased from about twenty-five to 
about seventy miles per hour. He 
traced the design changes which 
have made this speed increase pos- 
sible. 

Dr. George W. Lewis gave the 
second talk, which dealt with the 
accomplishments of the National 
Advisory Committee for Aeronautics, 
of which he is director. He showed 
how work in the committee’s wind 
tunnel at Langley Field has re- 
sulted in important developments in 
the reduction of drag and increased 
lift in aircraft, with resultant and 
important increases in the flying 
speed of both commercial and mil- 
itary airplanes. 

The concluding paper entitled “In 
Search of High Lift,” traced the de- 
velopment of wing flaps, which are 
assuming increasing importance in| 
airplane design. This paper was 
presented by A. A. Gassner, chief en- 
gineer of the Zap Development Cor- 
poration, and was followed by a ten- 
minute discussion which consisted 
mostly ‘ of. questions.“about points 
raised in the paper. 














STEEL SHOWS GAINS 


STEEL TREATERS HEAR 
TALK BY DR. MATHEWS 


AS CAR MAKERS ENTER | .xistnéws: vice-president ot the 


MARKET IN CHICAGO 


(Continued from Page 1) 
on high test iron for automobile 
crank shafts. The analysis required 
is such that the product will have 
to be made of pig iron, the use of 
scrap being ruled out because it 
introduces uncertainties that cannot 
be tolerated. Should this practice 
spread, it is said, there will be af- 
forded a new and large outlet for 
the products of merchant blast 


furnaces. 

It is anticipated that with Ford 
swinging into production the rate of 
cold rolled strips, which is close to 
19 per cent. of capacity for the in- 
dustry as a whole, may be advanced 
several points. 


HOUSE APPROVES BILL 
Boston, Mass., Feb, 17.—Without 
debate, the House gave final ap- 
proval of the bill authorizing whe 
registrar of motor vehicles to sus- 


pend the registration of motor ve- 
hicles which his department deems 
unsafe. 


Crucible Steel Company, spoke on 
“Past, Present and Future of Fer- 
rous Metallurgy” at the dinner 
meeting of New Jersey chapter, 
American Society for Steel Treating, 
at the Elks’ Club. A movie, “Making 
an All-Steel Automobile Body,” was 
shown, 


DODGE SALES IN JAN. 
FAR AHEAD OF 1932 


(Continued from Page 1) 


February 14 was one of the most 
prolific days as regards orders that 
his company has enjoyed since the 
boom times of 1928 and 1929. On 
February 14 there were turned in by 
Dodge dealers 604 orders for Dodge 
and Plymouth passenger cars and 
trucks. He stated that this was not 
an accumulation held up for any 
reason but simply the ordinary rou- 
tine buying for the day. 

January Dodge sales in the larger 
centers have been very satisfactory, 
leading those of January, 1932, as 
follows: Chicago, 58.2 per cent.; 
Minneapolis, 71.4 per cent.; Milwau- 
kee, 200 per cent., and Detroit, 226 
per cent. 


CAR DEALER LOSES 
LICENSE UNDER N. J. 
BILL OF SALE ACT 


(Continued from Page 1) 


Raab has in his possession a num- 
ber of cars for which he does not 
have proper title. It was his prac- 
tice to have the seller sign the bill 
of sale in blank and hold the bills 
until such time as he himself dis- 
posed of them. Hoffman expressed 
the opinion this constitutes a seri- 
ous offense, for which Raab, in 
event of conviction could be im- 
prisoned for two years and fined 
$2,000. 


WILLYS REPORTED 
SEEKING N. Y. CAPITAL 


(Continued from Page 1) 


posting a $100,000 bond in the re- 
ceivership proceeding which was 
termed a “friendly action.” 

The company attributed its fi- 
nancial plight to the continued de- 
cline in the demand for automo- 
biles. The Willys Overland Com- 
pany has $2,000,000 in 64 per cent. 
bonds maturing September 1. 


When You Investigate 


A MOTOR CAR FRANCHISE 


... Consider Satzsfaction as Well as Profit 





When a man thinks of a business connection, 
there comes first to mind the question of 
volume and profits. And such will continue 
to be the case; for, after all, the main pur- 
pose of business is—business. . . 
Motor Car Company is naturally willing to 
have such a test applied whenever its franchise 
is under discussion—for, in 1932, Cadillac- 
LaSalle dealers delivered more than’ one out 
of every three fine cars sold in America... . 
Yet, there is more to the Cadillac-La Salle 
franchise than dollars and cents. We refer to 
the unusual pleasure and satisfaction of doing 
business in the Cadillac manner, with the type 


of people who purchase Cadillac and La Salle 


. The Cadillac 





customer and owner. 


cars. In fact, many of our dealers have told 
us that they have known their most complete 
business satisfaction since they joined the 
Cadillac-La Salle group—satisfaction expressed 
in finer friendships; in the consciousness of 
an unusual service rendered; and in daily ™ 


association with an exceptionally high type of 


... If you are weigh- 


ing the possibility of an automobile dealer- 
ship, we should like, therefore, to have you 
consider both the satisfaction and profit of the 
Cadillac-La Salle franchise. A letter addressed 
to the Cadillac Motor Car Company, at De- 
troit, Mich., will bring information about any 


community in which you may be interested. 


CADILLAC MOTOR CAR COMPANY 


DIVISION OF GENERAL MOTORS 


7 


Detroit, Michigan 


~_ 
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the receipts for the first day of the 
annual automobile show in the Au- 
ditorium last week. For the last 
two years the association has made 
it a practice to turn over the first 
day’s show receipts to this emer- 
gency fund. 


the organization on the second floor | he expects to employ five new men 

of the building, at which T. H./ on his sales staff in March. Mr. An- 

Keating, zone manager for the/ derson has been in the automobile 

Chevrolet Motor Company, and J. S.} business in St. Paul for twenty-two 

Simmons, the new city sales man-| years, and for the past seven years 

ager, were speakers. has been associated with the local 
~ Nash agency. 


»{tion for many years. One of the 
unique features of the service is the 
quoting of complete service and 
parts prices before the repair job is 
started, that the owner may know 
exactly what the work will cost. 

* * * 





DEALER 
DOINGS 





* 





ey ST. PAUL, MINN a 
Frreeeeeeeeeeeeaceeeoaes | SOUTH ORANGE,N. J. | PHILADELPHIA : , Qetene Sietee Gains Cameen, tie 
(Continued from Page 3) The Packard South Orange Com- | Keystone Chevrolet Company. Frank Kimball of the Kimball Mo- | coin and Ford dealers at 709 Uni- 
. pany, Inc., has been appointed rep- | Baltimore Avenue, J. B. Tarder to Company, distributors for Gra-| versity Ave., announces the appoint- 
a aoe resentative for Nash in South a ; - a . - _ |ham automobiles, has just an-| ment of Bruce W. Canright as new 
ew ven tS, ERE... Orange. This new Nash = ent, an ave Escovitz vice- nounced the appointment of Chris|°#" sales manager. Mr. Canright bas 


been associated with the automotive 
sales business in St, Paul for sev- 


ership. president and sales manager, have 


opened a used car lot at 63d Street 


tion possesses complete facilities for 


| sales and servic or at 469 Valley St. Buetow of the Minnesota Transfer 


Garage, 1922 University Ave., as a 









JERSEY CITY, N. J. 


® . eral years. 
g and Woodland Avenue, with two/| St. Paul dealer for the automobile. : a a 
The Massoline Motors Corpora- | SPRINGFIELD, MASS. salesmen in charge. Within the ‘a6 NORWICH. CONN 
tion, Studebaker, Rockne and | Mayor Winter receiived yesterday | first twelve days five cars had been V. E. Anderson, who has taken H, P 
Studebaker truck distributor of} from the Springfield Automotive | Sold on the lot. Harry Richmond, | over the dealership at 219 West 6th The Highland Motor Car Com- 


Jersey City, announces the opening 


Dealers’ Association a check for $200 


formerly with the Wilkie Buick 
Company, this city, has been ap- 


St. for Nash automobiles under the 
firm name of St. Paul Nash Motors, 


pany, Inc., has filed a notice of 
change of location from Norwick: to 





of a new parts and service station | to be added to his emergency em- 
at 700 Communipaw Ave., under the | ployment fund. The check. accord- 
management of L. Schulze, who nas | ing to the letter of Harry W. Stacy, 
bec na asociated. wi with the organiza- ' secretary of the association, covers 


1645 Main St., Hartford, as well as 
changing its authorized capital 
set-up. 


has announced that the complete 
staff of the former St. Paul Nash 
agency will be retained, and that 


pointed service manager of Keystone 
Chevrolet. On the morning of Feb- 
ruaty 15, a breakfast was served for 


tt tn 








Cumulative New Passenger Car Registration Statistics, January, 1933 


Returns for today: Indiana, South Carolina, South Dakota and District of Columbia 
In this table, 12 states and the District of Columbia 


CHRYSLER GROUP FORD GROUP 
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_ HUDSON GROUP __ 

















States 


Soto 
Chevrolet 
Oldsmobile 





La Salle 





Chrysler 
Plymouth 
Cadillac 


De 








































































































































Delaware | 9 2 1 21 33 | 44 44] 17| l 100| | 20) 
Florida | _—*'16 7 37, ~—«-239 299, + 380,—ti‘(i‘é 382] 59] 3} ~—s- 536 5| 6| 46! 655 | 24 2 26 
Minois | a 171) 237 954 1475] ‘1165; 35] 1200] 321 33) —«:1601| 25) 155) 379) 2514] 70) 12 82 
Indiana — | 24 99 110 497] 730] ‘527 ‘1 528 | 80 5 957| 6| 58) 111) 1217 | 68 10) 78 
Michigan | | 50 68) «245 416) 779| ~—-781 7| 788 | 223) 17; —«*1801) 18) 109) 425) 2593 | 110) 23) 133 
Minnesota | 21 7 40; —«170) 238] 180 8) 188 | 73) 5 «586 2 16| 81) 763 | 22 3) 25 
North Dakota | 2 a a 35, «37 l 37] a ; 1| 10) 83 | 4 
South Carolina | 8 3 16) 83) 110] 149! l 149 | 20) 260 j 3) 14! 297 | 10 | i0 
South Dakota || iz zw SB 1) 56 56] Lam | 111 | 8) 8 132] 2) | a 
Utah | 1 10,38) 55,42 i 43 | 9 1| 79 1| 4 94| 14| | 14 
West Virginia | _—i'10 10; 62,157 239] 156, 157] «dT 1[_—‘253) 2 1) 29 303 | 24 2| 26 
Wisconsin | 7 16 64 143 230| «154 yj 155] a 3 419| 5| 21) 77 594] 54| 15) 69 
Dist.of Columbia | _—-'10) 8) 829) —«dDD 10 CédL'L zl 332| “yy 78| 469 19) 5 24 
Line Totals 271 04 2877 3780, 59) a 71 7100 65| 394; 1282 423| 72 
Group Totals | | 4423 | | | 3839 | | | | | 9855 | 495 
Delaware, — | 9 = 5 12 27| 33 2) 35 | 21 4 101| 3! 11 24 164 | 4 | 4 
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Indiana, 1932 38S 80 238, —“(ié‘«OTCC'SHSCs—“‘CS 48, —s«184,—“(_sé‘iE:SCS*C«édDCCC:C‘id 99 148 1664 | 74 38) 112 
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North Dakota,’32 | 4 1 12 11|— 23 | <a 53] 18) 1 lig isd] tl 144] 1 1| 2 
So. Carolina, 1932 ef 6 6B 26," 53] iy 123 | 2a, —ti“‘ |”;‘iét |:;™;™CUU CU 24) 424] 7 5) 12 
So. Dakota, 1932 | qf 35,56} sa 57| 17 [ - ig dT a 172| 3 1| 4 
Utah, 19320 |] _y 8 5) | wm Ff 79] a  ! ld, lhe OU 129 | 7 2| 9 
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__ Group Totals, ’32| d ee ] 11978 | = 
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— 
States | s = ; State 
3 | g | : 4“ § : 3 $ E Se | Totals 
SE 2} 3 = {|e = E 5 = &¢ 
ze i | 3 3 e|/@#]&| 4 3 3 3 | 33 
= = D - tae o = = Zz a = a 
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Edited by Herbert Chase 





ANALYZES PERFORMANCE OF 
LOW PRESSURE TIRES 


Future trends in pneumatic tires and an analysis of the 


performance of such tires we 


re treated in a paper delivered 


recently before the Pittsburgh section of the Society of Auto- 
motive Engineers by K. D. Smith, technical superintendent, 


tire division of the B. F. Goodrich Company. 


Extended 


extracts from the paper follow. 


Because rims on which tires are 


mounted cannot be separated from 
a discussion on tires, there is 
a tendency toward greater widths 
between flanges. There has also 
been a tendency toward wider rims 
in proportion to the tire sections. 
The rim for the low pressure tire 
has a beveled bead seat. This per- 
mits of a tighter bead fit without 
difficulty in mounting and demount- 
ing the tire. It is desirable to have 
a snug fit of the tire bead on the 
rim to prevent raising of the toe of 
the bead when the tire is deflected; 
also, the radial and lateral runout of 
the tire is reduced. 

Rims have a great effect on tire 
life, particularly with truck tires. It 
is absolutely essential that proper 
rims be used with tires, and, in the 
purchase of new trucks, it is well 
to make sure that correct rims are 
specified. 

Fig. 1 gives a graphic picture of 
differences in rate of tread wear at 
different speeds and temperatures. 
There is often a marked difference 
in rate of tread wear in two dif- 
ferent localities. Fig. 2 shows the 
effect of different road surfaces. 
Fig. 3 shows the mileages obtamed 
when using different sized tires on 
a particular type of bus. 

In addition to having good resist- 
ance to tread wear, there are several 
other essentials which go to make 
up@balanced construction and de- 
sign in tires. One of the important 
ones is non-skid or traction prop- 
erties. This is difficult to measure 
accurately, but we find that tread 
design and contour has something 
to do with these properties. Fig. 
4 illustrates a test which has given 
us uniform results, and may be re- 
lied upon. Different tread designs 
have widely different non-skid prop- 
erties. 

One of the more recent require- 
ments is that tires should not be 


e 


ruined when run flat for short dis- 
tances. We have been able to make 
a considerable improvement from 
this angle. Our standart test in- 
volves running a car for one-half 
mile with tires entirely deflated. 

Another property which is of ut- 
most importance is noise. Dr. Moss 
has pointed out that noise has a 
considerable effect upon fatigue. 
There is a material difference in the 
amount of noise from different 
tread designs. It proved impossible 
to evaluate this difference by ear, 
but by means of an acoustimeter 
we have been able to obtain com- 
parative results on various tread de- 
signs. 

We found that many tires which 
are comparatively quiet when new 
make considerable noise after being 
run two or three thousand miles. 
With the data obtained it has been 
possible to arrive at proper designs 
to give maximum non-skid proper- 
ties and at the same time a mini- 
mum of noise. 

There is now a growing demand 
for better riding qualities as well 
as increased safety, and with this 
demand the low pressure tires have 
been introduced, These tires have 
not been entirely satisfactory. Car 
engineers have not as yet had suf- 
ficient time to design the cars for 
these lower pressures. We are find- 
ing it necessary to make somewhat 
of a compromise in these tires as 
opposed to those originally brought 
out about a year ago. The low pres- 
sure tires for the immediate future 
will be in the 15-in. and 16-in. rim 
diameter, with cross-sections either | 
single or double oversize. 

Very few car manufacturers are 
recommending low pressure tires for 
1933 models. A few are offered as 
optional equipment. These tires will 





(Continued on Page 8) 


FORD USING INSERTED 
VALVE SEATS 


New York, Feb. 17.—According to | 


information available here today, 
the mew or redesigned Ford eight- 
cylinder engine is fitted with hard- 
ened steel exhaust valve seat inserts, | 
such as have been used in some) 
ether makes of engine for some time | 
past. It is stated that these seats, | 
which are used for exhaust valves | 


enly, are pressed in place after be- | 
ing chilled in “dry ice” (frozen car- 
bon dioxide}. When thus cooled, it 
is understeod that the diameter of | 
the insert is aproximately 0.0005 in. 


Autoclave Treatment 


ee 








larger than that of the recess into 
which it is pressed. Upon warming | 
to the temperature of the block, the | 
insert expands, of course, and thus, 
makes a very tight fit in the cyl- 
inder-block casting. | 

Valve seats of this type are| 
known to be highly resistant to the | 
wear that results from seating of the | 
alve and from the erosion produced | 
by the hot exhaust gases. In conse- | 
}quence, valve grinding is required | 
less frequently and there is less tend- 
ency for the valve to bed itself into} 
its seat. These inserted seats are| 
used, it is understood, in passenger 
car as well as in truck engines of 
the V-eight type. 





PRESIDENT OF STEVENS 
| TO ADDRESS SAFETY GROUP 


! 
Néw York, Feb. 17—Harvey M | 
Davis, president of the Stevens In- 
stitute of Technology, will be ths | 
principal speaker at the banquet, | 
Thursday, March 2, which will con- 
clude the two-day session of the 
fourth annual Greater New York 
Safety Conference, in the Hotel 
Pennsylvaria. 





BOOK ON PLANNING A 
REPAINT SHOP 
The Ditzler Color Company, De- 
troit, Mich., is publishing a new 
pamphlet entitled “How to Plan, 
Equip and Operate a Repaint Shop.” 
The book is well illustrated and con- 


tains complete information along 
the line indicated. 


Public Shows Interest in Artistic Designs 





Mere attention is being given 
eonstantly by alert manufacturers 
im many fields to designs that em- 
hody fundamentally good design 


from the standpoint of artistic ap- 
pearance. The public is keenly in- 
terested in these developments and 
exhibits which feature them are well 
attended. That automobile manu- 
facturers are awake te possibilities 
in this direction was made appar- 
ent again by an exhibition featuring 
radiator cap evolution sponsored by 
the Chrysler Motors’ engineering de- 
partment in connection with a re- 
cent show held by the Seciety of 





Arts and Crafts in Detroit. tThe 
show as a whole was designed to 
show the place of art in the de- 
velopment ef the automobile. 

Radiator caps in all stages of de- 
velopment from the sketches drawn 
by members of Chrysler’s. art staff 
to the finished product were shown. 
The exhibit included the familiar 
winged cap and caps used by Dodge, 
De Soto and Plymouth. Die castings, 
usually made from zinc and chio- 
mium plated, afford an excellent 
means of forming metal into artis- 
tic shapes, and are widely used for 
this purpose. 





In addition to the radiator caps 
and ornaments shown at the exhibit, 
drawings and paintings in all media 
from pencil to oils, were presented. 
These represented the work of 
Chrysler's own designers, and of 
various commercial artists who have 
made the finished art for the ad- 
vertising of the several divisions. 

In the absence of Herbert V. 
Henderson, director of art and color, 
the exhibit was prepared by Henry 
T. King of the Chrysler Motors art 
department. Oliver H. Clark, chief 
body engineer, is in eharge of this 
department of Chrysler Motors 
activities. 


on every sheet. 
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In“The production 


Of Safety Glass 


> 
ry 
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a ee et 


of Duplate liquid to the desired pressure. When 


safety glass at the Creighton plant | the glass is lowered into the auto- 


of the Pittsburgh Plate Glass Com- 


clave the liquid is at 190 degrees F. 
When closed, a pressure of 190 


pany, the final process consists m/ pounds per square inch is applied. 
the application of heat and pressure | When this pressure is reached the 
in an autoclave, a large boiler filled | temperature is increased to 240 de- 
with an oily liquid which is heated | grees F., which is maintained for 
by steam jets and can be raised to | five minutes and then gradually de- 


any required pressure. 

Thus this treatment presses the 
double sheets of glass firmly against 
the binder used between them. In 
order not to strain the glass it is 
necessary to apply pressure evenly 
This is accomplished 


by submerging the glass in the 


| tiquid and then pumping up the 





GOODRICH INTRODUCES 
CURED-IN’ VALVE 


Akrea, O., Feb. 17.—According to | 


an announcement made by the B, F. 


Goodrich Rubber Company, an im- | developed by high speeds. 


portant improvement has been made 


in heavy-duty truck and bus tube | 


construction by the development of 
a “cured-in” valve, in which the 
valve base is vulcanized to the valve 


pad, and this in turn to the tube. 
This construction makes the valve 


pad and tube an integral unit and is | 
}causes the rubber held between the 
| valve base and the bridge washer to 
new | 
| resulting loosening and leakage of 


said to render leaks at this point 
virtually impossible. 

Before its adoption’ the 
construction was thoroughly tested 
on buses, where frequent brake ap- 
plication develops high tempera- 
tures. These tests and actual field 
research are claimed to have proved 
that the valve, with this new con- 
struction, is no longer a source of 
trouble as a result of slow leaks at 
the valve base and that, barring ac- 
cidenis, such as cuts or punctures, 
tube or valve changes should not be 


creased. 

When a temperature of 19 degrees 
}1S again reached the pressure is re- 
| leased and the glass removed. The 
|} operation requires from twenty to 
twenty-five minutes, When it is 
finished the safety glass is ready to 
be installed in cars except for such 
edge work as may be required. 


necessary throughout the life of the 
tire. 

| The tire industry has constantly 
been faced with the problem of 
building a tire which would resist 
| the abuses of overload, quick start- 
ing and stopping and extreme heat 
In many 
cases the trouble usually attributed 
to “heat in the tire” actually devel- 


| oped, it is said, from the loss of air 


at the valve base. Under-inflation 
develops heat much more rapidly 
than normal! inflation. 

This is particularly true where a 
great deal of heat at the brake drum 


soften and to flow slightly, with a 


air around the valve base, causing 
eventual tire failure. 

The new cured-in valve construc- 
tion has been used on the popular 
sizes for high speed, long distance 
bus and truck operations where ex- 
treme heat are encountered. It will 
be extended to the entire line of 
Goodrich heavy-duty tubes in all 





sizes used in truck and bus service. 











AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 18, 1933 





ANALYZES PERFORMANCE OF 


LOW PRESSURE TIRES 


(Continued 


operate at air pressure between 20 an average rim width of 56! 
Unques- 
tires | 


and 30 pounds per sq. in. 
tionably these low pressure 


improve the riding quality, and cer- 
tainly they give a much better ap- 
They are also 


pearance to the car. 
definitely better from a non-sid 
standpoint. 


Impact reactions are roughly pro- 
pressure. 
road 
clearance and brake drum diameters 


inflation 
height, 


portional to 
Limitations of car 
prescribe very closely at present 
what tire dimensions shall be. 


from the car manufacturer, because 
he has steering, engine to car speed 
ratio, spring design, shock absorber 
action, as well as many other prob- 
lems that must be considered. We 


believe that none of these problems | 


are insurmountable. 

Probably one of the most diffi- 
cult obstacles to overcome from the 
mechanical standpoint is shimmy 
and tramp. Wider rims tend to 
improve stability and thereby re- 
duce the tendency toward shimmy 
and tramp. Whereas former prac- 
tice with regular balloon tires was 


Low 
pressure tires meet with objecticns | 


from Page 7) 


per 
cent. of tire width, we now recom- 
mend rims for medium 


| tires to give about 63 per cent. and 
for super-balloons about 67 per cent. 
| To get a picture of how the width 
lof rim affects the lateral stability 
of the tire, we have made measure- 
ments on several tires using the 
test set-up shown in Fig. 5. The 
tire is subjected to its rated radial 
load, and side pull is exerted upon 
the wheel through a dynamometer 
by means of which this pull is meas- 
ured. It is necessary to divide the 
| side pull measurements by 2 to ob- 
|tain results comparable to service 
| conditions. 

Fig. 6 shows the results obtained 
for a 7.50-15-inch tire mounted on 
for rims of differuent width. The 
| stabilizing effect of the wider rims 


pressuure 





is very apparent. A %-Iinch increase 
in rim width has a greater stabiliz- 
ing effect,in the narrow rim range. 
Fig. 7 shows the effect of inflation 
pressure upon the lateral stability of 
the 7.50-15 tire, an increase from 
fifteen pounds to twenty pounds in- 
flation, causing this tire to pick up 








“FIG. 4. 


over half of its deficiency in stability 
below that of the 5.25 tire. 

Further tests have shown that 
iateral stability is also affected by 
the number of plies in the tire, by 


the angle of the cords, and by the 


radial load on the tire. 


Slight dif- 


ferences have also been noted for 
variation in height of rim flange, 


and 


for 


the tightness of the tire 


bead fit on the rim ledge. 
It is because of this darger con- 





FIG. 1. 





Ten Passenger Car Sales Leaders, Jan., 1933—Dec., 1932 


Returns for today: Florida, Indiana, Maryland, Michigan, Minnesota, South Carolina, South Dakota, Wisconsin and 
the District of Columbia. 


In this table: 14 states and 








FIG. 2. 


REPORTS PUBLISHED AS THEY COME IN 


the District of Columhja. 
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AUTOTRAM TESTED 
AT BATTLE CREEK 


Battle Creek, Mich., Feb. 17.—The 
new streamlined, fish-shaped Auto- 
tram developed by the Clark Equip- 
ment Company was tested on the 
branch line of the Michigan Central 
here yesterday. This new vehicle 
was described fully in Automotive 
Daily News, January 6. 

Ezra Clark, vice president of the 
Clark Equipment Company of Chi- 
cago, the manufacturers at the 
demonstration yesterday said: 

“With this vehicle, light in weight 
and streamlined, we hope that rail 
passenger service can be stepped up 
to 100 miles an hour, We haven't 
driven faster than eighty-five miles 
an hour, using 60 per cent. of our 
engine’s maximum horsepower dur- 
ing our experimental work. 

“The light weight gives economy 
of operation. The autotram has 750 
pounds of vehicle per passenger 
capacity, The railroads, with their 
present patronage, are carrying be- 
tween eleven and nineteen tons for 
each passenger, 

“Operated in single units rather 
than long trains, there could be the 
convenience of frequent dispatches 
that the public does not now have.” 

The autotram is sixty feet long. 
Its weight, due to all aluminum al- 
loy construction, is 30,000 pounds. 
Rubber is used as insulator on re- 
silient steel-flanged wheels and the 
engine, gear-box, and trucks are 
rubber-mounted. 

Insulation is also used between 
the double walls of the sides, roof 
and floors. Double sheets of glass, 
mounted in rubber, are in the win- 
dows. An air conditioner gives a 
complete change of atmosphere 
every two and a half minutes. In 
summer the air will be cooled. 

The car is propelled by a sixteen- 
cylinder automotive type engine 
driving on all four wheels of the 
front truck. Air compression hy- 
draulic brakes operate on all eight 
wheels. 

The front is rounded with an elip- 
tical curve that sweeps backward 
with a parabola into a vertical taper- 
ing tail. According to Alfred G, 
Williams, chief engineer, this type 
of construction results in a 50 per 
cent, cut in fuel consumption # a 
speed of seventy miles an hour, as 
compared with the operation of a 
railroad cot coach. 


CONTINENTAL OUTPUT 
GETS WELL UNDER WAY 


Grand Rapids, Mich., Feb. 17.— 
Continental Automobile Company 
has begun production on two of its 
three makes of motor cars in its 





















tact that we obtain much better 
non-skid and traction properties 
from the low pressure tires, 

As for gasoline consumption, the 
results of many tests indicate that 
the difference with the low pressure 
as compared with the higher pres- 
sure tires is insignificant. 

As improvements in tread profiles 
are made to accommodate the lower 
pressures and eliminate some of the 
scuffing action, there will be no rea- 
son why the mileage obtained from 
the low pressure tires should not be 
equal to or better than that for the 
higher pressure tires, 


(To Be Continued) 


MADISON, WIS., SHOW 
ATTENDANCE UP 50% 


Madison, Wis., Feb. 17.—A 50 per 
cent, increase in attendance over 
1932 made the twenty-first annual 
Madison automobile show, just 
closed, the greatest held here, ac- 
cording to George Bremer, president 
of the Madison Automotive Dealers 
Association, 

More than 3,200 paid admissions 
were recorded on the last day of the 
show, with a total attendance of 
over 6,100 for the four days of the 
show. 














JAN., 1933 First Second Third | Fourth Fifth | Sixth Seventh ‘ Eighth | Ninth | Tenth local plants. Besides the Beacon 

States Sales | | | | | | ’ the plants are now turning out the 
Delaware 241|Chev 100 Ford  44| Ply 21'Pontiac 20|Buick 17;Chrysler 9|Packard 7;Essex 6 | Olds 4\ Rockne 3 | Pier, or Heht six. 
PPCIBWATE £28 | ULI tuu * ou a -'  ees| one third of the Continental line, 
Florida 1555|Chev 536 |Ford _380 | Ply 239 | Auston 136|Buick 59 | [Pontiac 46 |Dodge 37|Essex 24|Chrysler 16|G-WO 9 |the Ace, or big six, will get into 
Idaho _—‘141 | Chev 57 | F-P 30| Rockne 4|E-O 3 | B-DS-D-G? | 1| l l l production by March 1, Ray Sackett, 
Tilinois 5909 Cnev _1601| Ford 1165 | Ply 954| Pontiac 379| Buick 321 Bates 237|De Soto 171|Olds  195|Stude  124| Chrysler 113 pee ee announced. 
Indiana 2812| Chev 957| Ford 527| Ply 497| Pontiac 111| Dodge 110|De Soto 99| Rockne @3|Bulck  80|Essex  68|Stude 65 |t1st time mut it is — <a 
Maryl’d 1387 Chev _ 603 | Ply 187| Ford _183| Pontiac 74! Willys 64; Buick _—49| Essex _—-36| Dodge _—33| Rockne 28|CH-DS __24 | tion will start between February 25 
Mich. 4632 |Chev 1801 |Ford 781 | Pontiac 425 | Ply 416 | Dodge 245 | Buick 223 | Essex. 110|Olds 109 |Rockne 83 |De Soto 68 |and March 1, Sackett said. The 
Minn. 1333|Chev 586|Ford 180 | Ply 170 | Pontiac 81 | Buick 73| Dodge  40|Stude 27|Hupp 25 |Essex 22 | Chrysler 21 | four-door sedan, coupe and roadster 
N. Dak. 164 Chev 65|Ford 37: Ply 22 Pontiac 101 B-D 7 Ds 4| Rockne 3'Ch-wo 2 * 1 eS eee oo 
S. Car. .625|Chev 280 |Ford —_149 | Ply 83 | Austin 44|Buick _20|Dodge 16|Pontiac 14/Essex 10 |Chrysler_ 8|Packard 4 | two-door sedans is expected off the 
So. Dak. 278 Chev _111 | Ply 58 | Ford 56 | D-R 10 | O-P 8 | Buick 5 | Stude 3| DS-E 2\* 1| assembly line next week. Produc- 
Utah _—-225|Chev +79 Ford ‘42 | Ply 38, Essex. 14/ Dodge 10| Buick | 9|/DeSoto 7,/Graham 6/N-Po 4/A-8 2 | tion on sample cars Slone is assured 
W. Va._763 Chev _253|Ply 197, Ford 136 Dodge 62’ Pontiac 29| Essex 24|Buick _17|Oh-DS-G10|Rockne 8|Stude 7 Gooek dealaes thant hones aia a 
Wis. 1134 ‘Chev 419 |Ford _154 Ply 143 | ‘Pontiac 77 | Buick 69 | Dodge 64 | Essex 54 | Olds 21 | wo 20 | Nash 17 |Continental. After that date eae 
D. of Col. 848 Chev __332| Ford _109 | Ply 79| Pontiac 78| Buick _43|Dodge _32|Hupp _21| Rockne 20 Essex 19| Willys _17 | field representatives will be sent out 
| ie , l l | | from Detroit | headquarters. 

DEC., 193 Firs | Second | Third ixth Seventh | Eighth Nint 
States” Sales | ree | ee ; sient | Ninth | Tenth NEW FORD 8’S FINISHED 
Feelaware 142, Chev 36; Ford 35. Ply 21\Fuick  18|Pontiac 5/$ 3,C-E 2° 1, ; IN MOHAIR VELVETS 
Florida 1185|Ford 396 |Chev 210 | Ply 209 | Austin 154|B-E-Po 31|D-G 16|Ch-N-O 11|DS-R_7/|Pa-Re  6/|0-M-S-wo & —— 

Idaho 41 | Chev 15 | Ford 14 | Ply 5 Buick 2|* 1| l | | Detroit, Feb, 17.—As an indication 
Winois 1432 | Ply 372;Ford _296|Chev 200; Dodge _73| Buick 61 |To-E 45 Chrysler 37) Lackard 36|DS-WO 29|Nash 26 | we pueuiing popularity of the new 
Indiana 1739 | Ford 221 | Chev 165 | Ply 128 | Dodge 32 | Essex 27 | Buick 21 | Stude 18!Pontiac 17|De Soto 16); Olds 14 as ae ao ee 
Maryl’d 916 | Chev 220|Ply _—191 | Ford 182 | WO 51 | Essex 44 | Dodge 42 | Po-S 27 | Buick 25|Rockne 22/Chrysler 19 |facturers and the trade that many 
Mich. 2983|/Ford 786|Chev  671|Ply  660|Dodge 224| Buick 141 | Essex 71 |Rockne 67|Pontiac 52/|De Soto 33 | Olds 31 - > — ~~ el ted — 
3 S$. r velv 3 
= = Lo = a mi —_ 1 Hupp = D-O-Po =) wo = ib | Cheyeler 14 | Buick 11 | Stude firgiorbenst go ge. ‘majority of 
athe : ! closed models are coming through 
S. Car. 414 | Ford 168 | Chev 95 | Ply 56 Austin 36 | B-E 8|Rockne 7/|Pontiac 6 | Dodge 5|Chrysler 4 | Hupp 3 | to dealers upholstered with this ma- 
So. Dak. 94 | Ford 44 | Chev 26 | Ply 9|Pontiac 5|D-O 2|* 1| | | terial. 
Utah 30 | Ford 13 | Chev 5 Ply 4\* 1; | | ome mate, meee wibvete ae 
W. Va. 584 I ly 201 Ford 161' Chev 78 Dodge 35 Pontiac - 22 Essex 20 | Buick 11' Olds 8 tt 6 A-Pa 3 ne pile fabrics a a sesendin a 
Wis. 822 | Ford 215 | Ply 200 | Chev 140 |Dodge 45/B-Po 28 | Essex 25 | Nash 22| wo 20|Rockne 15/|De Soto 12 | two or three years ago. In the new 
D. of Col. 565|Ford _106|Chey _—‘92|P-WO __83| Pontiac 36|Dodge 29|Buick 25|Essex  15|Stude 13|Rockne 11|H-N 10 | materials the pile is trimmed very 


A—Auburn, Au—Austin, B—Bui 


S—Studebaker, WK—Willys-Knight, 


KEY TO ABBREVIATIONS AND SYMBOLS 


ck, C—Cadillac, Ch—Chrysler, DV—De 


WO—Willys-Overland. 





Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, 
H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, Pa—Packard, P—Plymouth, Po—Pontiac, Re—Reo, R—Rockne; 
*All cars in this position registered only one, 
mobile and Packard. ti—Chrysler, De ‘Soto, Graham, Nash, Rockne, Willys-Overland, 


$—Chrysler, Hupmobile, Nash, Olds- 





short, allowing greater comfort and 
tailoring facilities. At the same time 
it is stated that all the well-known 
virtues of the fabric such as its dis- 
tinctive rich lustre, ease of cleaning 
and resistance to wear have been 
retained. 


G—Graham, 





